
© 2012 Morningstar, Inc. All rights reserved. The information in this document is the property of Morningstar, Inc.  

Reproduction or transcription by any means, in whole or part, without the prior written consent of Morningstar, Inc., is prohibited. 

Research Highlights 

A weekly summary of our Best Ideas and developments within our coverage universe 

Printing a Moat, One Layer at a Time  

29 Sep – 05 Oct 2012 

 

 



Morningstar Equity Research Highlights | 29 Sep – 05 Oct 2012 

© 2012 Morningstar. All Rights Reserved. Unless otherwise provided in a separate agreement, you may use this report only in the country in which its original  

distributor is based. Data as originally reported. The information contained herein is not represented or warranted to be accurate, correct, complete, or timely. 

This report is for information purposes only, and should not be considered a solicitation to buy or sell any security. Redistribution is prohibited without written  

permission. To order reprints, call +1 312-696-6100. To license the research, call +1 312-696-6869. 

 

2 

Contents 

Research Highlights ...................................................................................................... 3 

Printing a Moat, One Layer at a Time 

Learning Still Going the Distance in a Crowded Post-Secondary Education Market 

Risk/Reward Favors Old Republic International 

Dynegy's Return from the Dead Offers Value Play 

Best Ideas ................................................................................................................... 10 

Highlighted Stocks ...................................................................................................... 15 

American Tower Corp AMT 

GenOn Energy Inc. GEN 

Lowe's Companies Inc. LOW 

Ratings Changes .......................................................................................................... 26 

New 5-Star Stocks 

New 1-Star Stocks 

Moat Changes 

Uncertainty Rating Changes 

Significant Fair Value Changes (+/- 20%) 
 

All market data as of Oct. 4, 2012. 



Morningstar Equity Research Highlights | 29 Sep – 05 Oct 2012 

© 2012 Morningstar. All Rights Reserved. Unless otherwise provided in a separate agreement, you may use this report only in the country in which its original  

distributor is based. Data as originally reported. The information contained herein is not represented or warranted to be accurate, correct, complete, or timely. 

This report is for information purposes only, and should not be considered a solicitation to buy or sell any security. Redistribution is prohibited without written  

permission. To order reprints, call +1 312-696-6100. To license the research, call +1 312-696-6869. 

 

3 

Research Highlights 

Printing a Moat, One Layer at a Time  

 

We think the additive manufacturing industry is ripe for further growth as the cost of hardware 

declines and manufacturing and design companies look to be more efficient with product-

development spending. Though both stocks are ahead of our fair value estimates, we think 3D 

Systems (DDD) still offers significant upside potential as the firm benefits from secular growth 

trends and improving margins. Stratasys' (SSYS) upcoming merger with Objet should create a 

dominant force in the rapid prototyping segment, which we think is the most compelling growth 

market for 3D Systems and Stratasys. 

 

We are initiating coverage of 3D Systems with a $34 fair value estimate and 

Stratasys with a $44 fair value estimate, implying that 3D Systems is valued at roughly 23 

times our 2013 earnings forecasts and Stratasys is valued at 27 times our 2013 earnings 

forecast after adjusting for recent acquisitions. Stratasys is currently trading significantly ahead 

of our valuation as the market's growth expectations have grown with the pending merger with 

Objet. 

  

The moat for 3D printers centers on the proprietary materials and the growing portfolio of 

compatible materials. Each printer has specific materials (plastics, metals, composites) that 

can be used with that model, limiting customers' ability to switch to different, perhaps cheaper 

consumable alternatives. By locking in customers, companies protect their economic profits for 

the life of the asset, more closely resembling the profitability and stickiness of the filtration 

industry than 2D ink printer peers. 

  

With payback periods quoted in weeks, 3D printers make a strong business case for engineers 

and product designers. Not only do 3D printers deliver highly customized models, but costs are 

lower than traditional prototypes and can materially shorten the product-development cycle. 

 

For further information, please contact:  

Daniel Holland  
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Learning Still Going the Distance in a Crowded Post-Secondary Education Market 

 

For-profit education has been one of the worst-performing sectors in 2012 and as firms look to 

close out yet another year of transition and set the groundwork for growth in 2013 (which we 

think will be difficult), we take a closer look at the competitive landscape and explore how the 

penetration of distance learning and Massive Open Online Courses, or MOOC, are set to 

reshape the industry. 

 

We are not revisiting our economic moat ratings or trends at this point (all industry participants 

are currently set to narrow/negative), but we continue to see cracks in the pricing-umbrella 

story that was a key component of our previous wide-moat stance for this group of stocks. 

Some schools have had success operating a hybrid model that caters to students in either a 

classroom or virtual setting (sometimes both), but we continue to build our online enrollment 

database as more and more schools enter this segment of the market. It is clear that many of 

the current headwinds are cyclical in nature, but we also believe that firms need to adapt and 

conform to secular and structural changes if they hope to succeed once the environment 

normalizes. 

 

Even though shares across the for-profit education sector are off nearly 50% on 

average during the last year, most companies still face several headwinds. We 

continue to believe the golden era for the industry, which drove record growth and abnormally 

high profitability, is over and participants will need to adapt to an even more competitive 

market that likely will result in lower normalized margins over the cycle.  

 

With the changing competitive landscape and further penetration of distance 

learning, we set out to identify which for-profit firms may be best positioned. Distance 

learning grew at an 18% compound annual growth rate from 2002-10, according to the Sloan 

Consortium, and nearly one in three students enrolled in at least one online course in the fall of 

2010. While data is limited, trends seem to show that online learning continues to take share 

both at proprietary and public institutions.  

 

Trying to identify winners was an equally difficult task—and the game is changing. 

The recent popularity of MOOCs offered through providers like Udacity, Coursera, and edX 

further prompted us to review our stance on the cyclicality of the industry and question 

whether this channel represents a structural risk or is simply a fad. Although there are 

headwinds, by and large we expect more colleges to shift their focus toward adaptable learning 

options in the coming years.  

 

(continued on next page) 
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We expect further regulatory pressure as more programs explore distance learning. 

As more educational institutions, proprietary and public alike, look for new sources of domestic 

growth amid a crowded and competitive marketplace, we think that Congress and the 

Department of Education are likely to tighten their political grips on this group and set more 

stringent standards going forward.  

 

The valuation is still compelling for long-term investors, but it's too early to 

overweight the sector. For investors willing to stomach the increased regulatory uncertainty 

and the prospect of a slower revenue growth trajectory and lower normalized margins, we 

maintain our constructive view of valuations at current levels. We estimate that the sector 

trades at roughly 10 times 2012 earnings estimates, a 70% discount to its 10-year historical 

average. While we certainly don't bake in significant multiple expansion (given regulatory 

concerns), shares appear to be trading at trough multiples on near-trough earnings, which 

strikes us as excessive. 

 

For further information, please contact:  

Peter Wahlstrom, CFA  
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Risk/Reward Favors Old Republic International 

 

A year ago we stated that the dividend of Old Republic International (ORI) was sustainable, 

a prediction that has held up to date. We still think the current near-8% yield is sustainable on 

an economic basis and management is fully committed to maintaining it. There is a low-

probability threat, extraneous to business performance, that could force the multiline insurer to 

cut the dividend. However, even if this were to occur, we think the stock offers compelling 

long-term value to investors willing to endure headline risk in return for potential reward. We 

think the market is overlooking the underlying value of Old Republic's legacy insurance 

operations. 

 

We think Old Republic has a narrow economic moat. The general Insurance segment 

targets specialized coverage with niche characteristics, while the title insurance business has 

significant barriers to entry. 

 

Old Republic's general insurance operations have historically generated strong 

underwriting margins. While the profitability of the firm's largest segment has fallen because 

of exposure to one small line of insurance tied to the housing crisis, most of those claims have 

been either reserved or paid and underwriting margins are reverting to past standards. 

 

Title insurance operations have doubled market share over the past three years, and 

underwriting margins are also rising. We think title insurers are a good vehicle to profit 

from the gradual housing recovery. Underwriting margins are also recovering in this segment, 

which will be solidly profitable this year and into the future, in our opinion. 

 

The troubled mortgage insurance subsidiary is in runoff and its claims are walled off 

from the rest of the operations. However, GAAP accounting requires the results of this 

subsidiary to be consolidated on financial reports, which could create headline risk for Old 

Republic shareholders and clouds the firm's value. 

 

We think the dividend is sustainable on an economic basis, but there is a small 

chance that it could be cut. If existing debt is accelerated because of a violation of debt 

covenants, Old Republic could be forced to cut its dividend to refinance the debt, and the stock 

would probably drop significantly. We would consider that an even better buying opportunity, 

but investors looking at the stock today need to be comfortable with this entry point risk. 

 

(continued on next page) 
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Old Republic stock trades at a significant discount to book value and our fair value 

estimate. Most insurers have to rely on investment income to produce a profit, but Old 

Republic has better-than-average underwriting income. However, the stock currently trades at 

only 0.65 times book value and only 62% of our fair value estimate.  

 

For further information, please contact:  

Jim Ryan  
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Dynegy's Return from the Dead Offers Value Play  

 

Dynegy Inc. (DYN) emerged from Chapter 11 bankruptcy this week and is expected to list 

100 million shares on Wednesday likely in the range of $20-$22 per share, based on where 

current when issued shares trade. The midpoint equity value represents a $2.6 billion fully 

diluted market capitalization. We think the stock likely will settle in the $17 per share range 

based on current market multiples for Dynegy's power producers peers and a shareholder base 

that includes former bondholders who might not be long-term holders. Based on our bullish 

view of midcycle natural gas and power prices in Dynegy's core Midwest and West regions, we 

think Dynegy could be worth $32 per share. Dynegy rejoins independent power producer peers 

GenOn Energy (GEN), NRG Energy (NRG), and Calpine (CPN) with the smallest but 

cleanest balance sheet. GenOn is a Morningstar Best Idea. If GenOn and NRG consummate 

their proposed merger, Dynegy would offer the most upside of any IPP to higher natural gas and 

power prices given its mix of coal and gas power plants. Its downside is more limited post-

reorganization, but sustained low power prices could leave the stock stuck in a rut for many 

years. 

 

Transaction Snapshot: Dynegy's creditors will hold 99% of post-reorganization equity with 

prereorganization equity holders owning the remaining 1%. Pre-bankruptcy shareholders also 

will receive 15.6 million warrants and the company will reserve 6.1 million shares for executive 

compensation. The warrants have a $40 per share strike price, giving pre-bankruptcy 

shareholders up to a 13.5% ownership stake at $4.0 billion equity value. Dynegy will carry  

$1.7 billion total debt split between first lien operating company term loans: $1.1 billion at 

GasCo and $595 million at CoalCo. Dynegy's cash balance will total $1.0 billion of which 70% is 

unrestricted. Following court-approved conversion of roughly $4.0 billion of debt into equity, we 

project Dynegy's fully-diluted midpoint enterprise value will equate to $3.2 billion based on 

when-issued trade indications. This is on the smaller side compared to its IPP peers: Calpine 

($18.2 billion), NRG ($14.9 billion), and GenOn ($4.2 billion). 

  

Key Investment Considerations: 

 

Morningstar's View: Given our bullish view on midcycle natural gas and power prices, we 

think Dynegy offers compelling option upside for investors willing to ride a bumpy road for the 

next several years. 

 

Thoughts on Economic Moat: Similar to GenOn and NRG, we believe Dynegy has no 

economic moat. None of Dynegy's power plants maintain a sustainable low-cost advantage in 

the highly cyclical power markets. 

 

(continued on next page) 
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Risks to our View: Sustained low natural gas and power prices will leave Dynegy treading 

water for the foreseeable future. In addition, if management believes natural gas and power 

prices are near their trough, they might decide to lever up to buy assets that they think are 

cheap. With more leverage in sustained weak power markets, Dynegy could subject itself once 

again to financial distress. 

 

Valuation: At the midpoint of our projected trading range ($20-$22), Dynegy would trade at a 

13.3 times 2012 EV/EBITDA multiple and a 7.1 times 2013 EV/EBITDA multiple. At this $21 

midpoint level, Dynegy's projected 2012-13 enterprise value multiples appear high relative to its 

peers (2013 range 6.2 times-9.1 times). To arrive at our preliminary market analysis of $17 per 

share, we use a 6.0 times 2013 EBITDA, which is in line with its closest peer, GenOn. Our $32 

per share preliminary fair value estimate uses a similar analysis based on our $4 per share fair 

value estimate for GenOn. With a Very High uncertainty rating, Dynegy would have a 4-star 

rating at a $17 per share market price. Based on a $17 per share market value, we estimate 

the warrants are worth $5 per share using Black-Scholes valuation. 

 

For further information, please contact:  

Joseph DeSapri  
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Best Ideas 

 Price Fair Value Price/ Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Morningstar 

Rating 

Analyst 

Basic 

Materials 

        

ArcelorMittal 

SA (MT) 

11.24 38 0.30 17,410.76 Narrow High QQQQQ Freas, 

Bridget 

We think the market is ignoring the company's improved balance sheet, increased mining profit contribution, and leverage to long-

term steel trends. 

POSCO 

(PKX) 

82.44 123 0.67 25,472.13 Narrow High QQQQ Freas, 

Bridget 

POSCO is a well-run company and has recently painted a clearer strategy for its growth. Progress on its India ventures and demand 

recovery in Japan are near-term catalysts while the company's cost position is poised to compete head-to-head with its Chinese 

peers. 

Ternium SA 

(TX) 

18.77 44 0.43 3,762.90 Narrow Very High QQQQQ Freas, 

Bridget 

Its small size and exposure to less-stable regions keep Ternium from being an obvious choice for steel sector exposure, but we 

think the company's attractive fundamentals warrant a closer look. 

Communication 

Services 

       

American 

Tower Corp 

(AMT) 

71.92 85 0.85 28,419.76 Narrow Medium QQQQ Love, 

Imari 

Over the past few years, the firm has grown into the biggest and most economically efficient firm in a very attractive industry. The 

insatiable demand for smartphone growth continues to ensure the increasing burden on wireless carrier networks won't be easing 

anytime soon. According to Cisco, mobile data traffic more than doubled last year, for the fourth year in a row—a feat that should 

be replicated again in 2012. While smartphones still represent only about 12% of global handsets in use, they accounted for 82% of 

all handset traffic. As all the major U.S. carriers prepare for LTE, the data usage trajectory should skyrocket. A 4G connection 

generates nearly 30 times more traffic than an average non-4G connection. The stage is set for AMT to continue its five-year run of 

share price outperformance. 

France 

Telecom SA 

(FTE) 

12.22 23 0.53 32,369.38 Narrow Medium QQQQQ Nichols, 

Allan 

France Telecom continues to throw off significant free cash flow, which it is using to pay a huge dividend and increase its emerging 

market exposure in order to gain some growth. We think the stock market has overreacted to the upcoming launch of Iliad's 

wireless network. 

NTT 

DoCoMo, 

Inc. (DCM) 

16.04 29 0.55 66,514.03 Narrow Medium QQQQQ Nichols, 

Allan 

DoCoMo's early lead in launching LTE service once again sends the firm to the technological forefront in Japan. We expect LTE to 

help the firm add additional customers. In addition, data revenues have now surpassed voice revenues, which should allow the firm 

to see revenue growth for the first time in several years. Add this to a balance sheet with a net cash position, which is almost 

unheard of for a telephone company, an extremely low churn rate, and a high relative yield for Japan, and we think the stock is a 

buy. 

Consumer Cyclical        

Fiat Group 

S.p.A. (F) 

4.44 14 0.32 5,400.69 None High QQQQQ Hilgert, 

Richard 

We believe the Street has not yet recognized Fiat's substantial potential for margin improvement and has seriously undervalued its 

assets. 
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Best Ideas 

 Price Fair Value Price/ Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Morningstar 

Rating 

Analyst 

Consumer Cyclical 

(continued) 

       

General 

Motors Co 

(GM) 

24.65 48 0.51 38,600.78 None High QQQQQ Whiston, 

David 

Now free of $93 billion in debt and other liabilities and with $3 billion lower retiree benefit costs, we think the new GM will prove 

highly profitable under a normalized production scenario. 

Lowe's 

Companies 

Inc. (LOW) 

30.95 34 0.91 35,300.49 Wide Medium QQQ Wahlstrom, 

Peter 

Despite a lackluster economic recovery, Lowe's has remained profitable and continues to generate significant cash from operations. 

The market's pessimism reflects persistent fears over housing and consumer spending. However, catalysts should arrive in 2012 as 

consumers gain confidence and resume investing in their homes, relieving overblown market fears on the stock. The removal of last 

year's home-buying stimulus and rising interest rates could present mild downside risks in the short term. 

Energy         

BG Group 

PLC (BG.) 

1,315.00 2,000 0.66 44,631.10 Narrow Medium QQQQQ Good, Allen 

BG's differentiated business model offers appeal given the uncertain economic outlook. While BG has exposure to commodity 

prices, it has the ability, thanks to its differentiated business model, to capture trading opportunities and direct LNG cargos to the 

highest value markets at any given time. 

Halliburton 

Company 

(HAL) 

33.97 50 0.68 31,515.68 Narrow Medium QQQQQ Ellis, 

Stephen 

We think North American players such as Halliburton offer the greatest amount of upside over the next 12-18 months as North 

American trends switch to positive from negative, while international trends gradually turn more negative.  

Suncor 

Energy Inc 

(SU) 

33.15 52 0.64 50,913.98 Narrow Medium QQQQQ McColl, 

David 

We think that Suncor has the lowest cost mining project, at CAD 33/bbl. When we consider the quality of Suncor's current and 

proposed mines with the potential to further integrate them with its downstream assets, we believe the company has significant 

room to grow.  

Ultra 

Petroleum 

Corporation 

(UPL) 

21.83 47 0.46 3,338.47 Narrow High QQQQQ Hanson, 

Mark 

Ultra's world-class acreage should support a decade or more of top-tier growth and returns, with high-margin cash flows from the 

Pinedale being used to help fund development of the Marcellus. 

Financial Services        

Banco 

Santander 

Brasil 

SA/Brazil 

(BSBR) 

7.34 13 0.56 27,820.57 Narrow High QQQQQ Pina, 

Maclovio 

As an important player in Brazil's banking oligopoly, we think Santander Brasil will profitably benefit from its country's future growth. 



Morningstar Equity Research Highlights | 29 Sep – 05 Oct 2012 

© 2012 Morningstar. All Rights Reserved. Unless otherwise provided in a separate agreement, you may use this report only in the country in which its original  

distributor is based. Data as originally reported. The information contained herein is not represented or warranted to be accurate, correct, complete, or timely. 

This report is for information purposes only, and should not be considered a solicitation to buy or sell any security. Redistribution is prohibited without written  

permission. To order reprints, call +1 312-696-6100. To license the research, call +1 312-696-6869. 

 

12 

Best Ideas 

 Price Fair Value Price/ Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Morningstar 

Rating 

Analyst 

Financial Services 

(continued) 

       

Charles 

Schwab 

Corp 

(SCHW) 

13.09 23 0.57 16,678.05 Narrow High QQQQQ Ceron, 

Gaston 

Charles Schwab's “float” business is not worthless, but investors unwilling to wait for an eventual rebound in interest rates have 

prematurely given up on this Narrow Moat company. 

Lazard Ltd 

(LAZ) 

30.20 37 0.82 3,510.00 Narrow High QQQQ Wong, 

Michael 

Lazard can weather a recession and bloom in a recovery. 

Western 

Union 

Company 

(WU) 

18.42 29 0.64 11,096.07 Wide Medium QQQQQ Horn, 

Brett 

Western Union is the largest player in an industry where size confers substantial advantages.  

Healthcare         

Covidien 

PLC (COV) 

60.16 76 0.79 28,882.62 Narrow Medium QQQQ Morozov, 

Alex 

Covidien's intense R&D efforts are paying off with a slew of promising product launches. 

Express 

Scripts 

(ESRX) 

65.45 73 0.90 53,063.59 Wide Medium QQQQ Coffina, 

Matthew 

Following the merger with Medco, we upgraded Express Scripts' economic moat rating to wide from narrow and downgraded the 

moat trend rating to stable from positive. 

Icon PLC 

(ICLR) 

24.94 32 0.78 1,488.42 Narrow High QQQQ Migliore, 

Lauren 

We project clinical trial outsourcing to increase as drugmakers are lured by the cost benefits, efficiency, and flexibility offered by 

CROs. 

Roche 

Holding AG 

(RHHBY) 

48.80 50 0.98 168,372.24 Wide Medium QQQ Andersen, 

Karen 

In the face of generic biologics, Roche has one of the least exposed portfolios in biotech. 

VCA 

Antech, Inc. 

(WOOF) 

19.96 30 0.67 1,751.70 Narrow Medium QQQQQ Wang, 

Debbie 

Even though VCA Antech's shares are in the dog house, we think the company's pet health business has a solid pedigree. 

WellPoint 

Inc (WLP) 

62.16 91 0.68 20,213.60 Narrow Medium QQQQQ Coffina, 

Matthew 

With the passage of reform, the uncertainty surrounding WellPoint has significantly diminished.   
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 Price Fair 

Value 

Price/ 

Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Morningstar 

Rating 

Analyst 

Industrials         

AMN 

Healthcare 

Services, 

Inc. (AHS) 

10.00 13 0.77 408.35 Narrow High QQQQ Lekraj, Vishnu 

Strong near-term headwinds have caused the demand for AMN Healthcare's services to fall dramatically over the last few years 

and have also caused its stock to fall 60% since the beginning of the recent recession. Nevertheless, we believe these near-term 

headwinds will subside as strong secular trends related to the staffing and health care industries start to dominate the firm's 

operating environment. Given these factors we believe AMN is greatly undervalued and offers investors an advantageous 

opportunity. 

Expeditors 

International 

of 

Washington, 

Inc. (EXPD) 

35.43 51 0.69 7,459.52 Wide Medium QQQQQ Young, Matthew 

This top-shelf freight forwarder normally is priced out of reach of investors constrained to "reasonable" P/E multiples, but shares 

recently became more affordable. 

Terex Corp 

(TEX) 

23.58 33 0.71 2,605.59 None High QQQQ Fleck, Adam 

Terex enjoyed sharply increased demand throughout 2011, the result of nascent end market recoveries and fleet replacement by 

customers. We anticipate continued gains that will benefit all segments of the company, driven especially by decent leading 

indicators in the United States (about 29% of 2011 revenue). Despite these positive forces, we still doubt Terex will achieve 

midcycle operating margins north of 10%, which are below management's long-term targets. Nonetheless, we believe the market 

doesn't fully respect the company's already achieved improvements and likelihood for continued positive steps, and we think the 

stock currently offers a decent margin of safety. 

Real Estate         

Alexandria 

Real Estate 

Equities Inc 

(ARE) 

72.84 87 0.84 4,572.57 Narrow Medium QQQQ Martin, Philip 

ARE should advance toward our view of intrinsic value as FFO increases due to contractual rent escalators and development or 

monetization of its considerable land holdings. Owing to its low FFO and AFFO payout ratio and its long-dated revolving credit 

facility, we don't think shares will be diluted to complete accretive development projects. 

Technology         

ATMI, Inc. 

(ATMI) 

18.55 27 0.69 592.48 Narrow Medium QQQQQ Ng, Andy 

ATMI faces temporary headwinds in the first quarter, but we expect a good 2012. 

Wipro, Ltd. 

(WIT) 

9.18 13 0.71 22,571.38 Narrow Medium QQQQQ Shanmugasundaram, 

Swami 

We believe WIT isn't getting credit for its recent turnaround efforts. The firm has made several key investments over the last 12-15 

months to revive its fortunes.  
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 Price Fair Value Price/ Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Morningstar 

Rating 

Analyst 

Utilities         

Exelon Corp 

(EXC) 

36.06 54 0.67 30,779.85 Wide Medium QQQQQ Miller, 

Travis 

The largest U.S. nuclear operator should benefit from an improving economy, rising power demand and greenhouse gas regulations. 

GenOn 

Energy Inc 

(GEN) 

2.70 4 0.68 2,086.85 None High QQQQ Barnett, 

Mark 

We think GenOn Energy provides the most compelling return opportunity among independent U.S. power producers. 

Ormat 

Technologies, 

Inc. (ORA) 

18.79 27 0.70 853.65 Narrow Medium QQQQQ Barnett, 

Mark 

We believe the market is undervaluing the vertically integrated geothermal company's near-term cash flows relative to its peers and 

the growth the company is set to deliver during the next few years. Our projection of 27% annualized EBITDA growth from 2011-14 

is unrivaled among U.S. independent power producers. We believe operational problems at its North Brawley plant have 

engendered undue investor skepticism. Even if Brawley ramps up to just 35 MW—less than our projected 45 MW and 

management's target 55 MW—we estimate it would mean at worst a 1.5%-2.0% reduction in 2013 EBITDA.  

 

QQQQQ Please note that the management teams of Alexandria Real Estate, American 

Tower, First American Financial, Ormat, and Roche will be attending this year's Morningstar's 

Management Behind the Moat Conference on November 7-8 in Chicago. Please click here for 

more information. 

 

 

 

http://select.morningstar.com/go/forum/
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American Tower Corp AMT 

 

 

Morningstar 

Rating 

 

 

Industry 

 

Market Cap 

($ Mil) 

 

Market Price 

($) 

 

Fair  

Value 

 

Price/Fair 

Value 

 

Fair Value 

Uncertainty 

 

Economic 

Moat™ Rating 

QQQQ Communication 

Services 

28,420 71.92 85 .85 Medium Narrow 

 

Over the past few years, the firm has grown into the biggest and most economically efficient 

firm in a very attractive industry. The insatiable demand for smartphone growth continues to 

ensure the increasing burden on wireless carrier networks won't be easing anytime soon. 

According to Cisco, mobile data traffic more than doubled last year, for the fourth year in a 

row—a feat that should be replicated again in 2012. While smartphones still represent only 

about 12% of global handsets in use, they accounted for 82% of all handset traffic. As all the 

major U.S. carriers prepare for LTE, the data usage trajectory should skyrocket. A 4G 

connection generates nearly 30 times more traffic than an average non-4G connection. The 

stage is set for AMT to continue its five-year run of share price outperformance. 

 

Investment Thesis as of 03 Oct 2012: 

 

American Tower (AMT) remains our favorite of the three publicly traded tower operators, 

given its superior margins, diversified model, and relatively low leverage. 

 

In an industry where it is difficult to identify sustainable competitive advantages, American 

Tower has consistently outperformed its peers when it comes to profitability. Tower companies 

all have the same basic operating model. These firms own wireless broadcast towers and lease 

them out to telecommunication operators on long-term contracts that escalate in price by 3%-

5% per year. Despite the fact that all these firms operate in the same environment, American 

Tower's operating margin easily outpaces those of rivals Crown Castle (CCI) and SBA 

Communications (SBAC). American Tower produces higher revenue per tower and maintains 

lower exposure to the weaker-margin network-development segment. American Tower has 

done a solid job of expanding its operating margin despite the fact that it has been rapidly 

growing its tower base into markets with lower tenant per tower. The firm's focus on operating 

efficiency has helped it establish the sector's lone economic moat, in our view. 

 

Given the current state of the U.S. economy, firms with international exposure like American 

Tower look a lot more attractive. Ultimately, growth in the wireless communications industry 

drives demand for tower space. The penetration rates in Latin America, Africa, and India are  

 

(continued on next page) 
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still well below the level seen in the U.S., leaving greater upside for long-term growth. It's also 

worth noting that the margins are a bit better in Latin America because the firm can pass on 

the ground rent costs to its customers.  

 

While only 26% of revenues are currently generated internationally, most of the firm's new 

tower additions are outside of the U.S. We expect that roughly 40% of revenues will come from 

its international operations by 2015. 

 

In an environment where tower portfolio growth is largely dependent on acquisitions, debt 

leverage is also an important metric to watch. Here too American Tower is best in the sector 

with a net leverage ratio of roughly 4.0 times—far less than Crown Castle and SBA—and it has 

no material debt maturities until 2014. That's not to say that American Tower can only grow 

through acquisitions; on average, its towers have a four-tenant capacity, while the current 

tenant-per-tower ratio is only about 2.1 (2.7 in the U.S.). 

 

At the beginning of 2012, American Tower converted into a REIT structure. We don't believe 

the conversion will compromise the firm's long-term growth prospects, given the cash from 

operations, incremental EBITDA, and debt cushion that the firm can lean on. Ultimately, 

wireless carriers will have to continue to invest in upgrading its networks to keep up with the 

pent-up demand for premium unlimited data plans, as well as migrating subscribers to next-

generation networks. Among the biggest beneficiaries of this growth cycle should be the tower 

firms, and we still think American Tower is best in class. 

 

Valuation as of 03 Oct 2012: 

 

Given the firm's strong first-half expansion of its tower portfolio, the surging growth in domestic 

leasing activity, and multiple guidance hikes from management, we recently raised our fair 

value estimate on AMT to $85 per share from $79, which equates to a P/FFO multiple of just 

over 21 times for 2012. The volume of the customer upgrades and network build-outs in the 

U.S. is as high as the sector has ever experienced. Just as Global Signal did before it was 

bought out four years ago, we believe the company will trade at a premium to the REIT sector 

given its emerging market growth prospects, cash flow visibility, and lower leverage. We 

project revenue to increase at a 10% annual growth rate through the next five years. Margins 

should continue to expand as costs increase at a slower pace. The strong leasing trends from 

carriers upgrading their networks to 4G and the massive amount of customer demand for  

 

(continued on next page) 
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data-hungry smartphone devices will support the firm's growth profile. Couple that with the 

even-faster growth in its emerging-market countries, and there doesn't seem to be much 

downside to top-line estimates. We use a 10% cost of equity. 

 

Analysts:  

Imari Love  

Allan Nichols, CFA  
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GenOn Energy Inc. GEN 

 

 

Morningstar 

Rating 

 

 

Industry 

 

Market Cap 

($ Mil) 

 

Market Price 

($)  

 

Fair  

Value ($)  

 

Price/Fair 

Value 

 

Fair Value 

Uncertainty 

 

Economic 

Moat™ Rating 

QQQQ Utilities 2,090 2.70 4 .68 High None 

 

We think GenOn Energy provides the most compelling return opportunity among independent 

U.S. power producers. 

 

Analyst Note as of 13 Sep 2012: 

 

On Sept. 11, the U.S. Energy Information Administration released its monthly short-term energy 

outlook predicting coal-to-gas switching will moderate for the remainder of 2012 and reverse in 

2013. 

 

EIA statistics show natural gas generation in the first six months of 2012 averaged 30.4% of 

total U.S. generation, up significantly from natural gas' 22.3% share for the same 2011 period. 

Sustained low natural gas prices were the main driver for the increase. However, EIA points to 

the recent drop in Central Appalachian coal prices below the year-ago Henry Hub natural gas 

spot price, the first time since October 2011 we've seen that year-over-year balance shift, as 

rationale for its updated prediction.  

 

EIA expects spot coal prices to remain below natural gas spot prices on a BTU basis in 2013, 

forecasting a delivered average coal price of $2.39 MMBtu compared with a $3.20 per MMBtu 

average natural gas price in 2013. EIA predicts this will lead to a 9.5% reduction in natural gas 

generation in 2013 and forecasts a 9.3% rebound in coal-fired generation. This is in sharp 

contrast to EIA data released June 27, in which both coal and natural gas fuel sources 

contributed 32% of total generation in 2012.  

 

The EIA report suggests utilities' recent to coal-to-gas switching responsiveness could reverse 

just as quickly in 2013 if coal prices drop. If EIA's predictions prove correct, we expect utilities 

with coal-heavy wholesale generation fleets such as PPL (PPL), FirstEnergy (FE), and 

GenOn Energy (GEN) will benefit most. 

 

(continued on next page) 
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Additionally, EIA reported average residential electricity demand during the first six months of 

2012 was 6% lower than the first half of 2011. While 2012 spring and summer weather was 

warmer than normal, cooling days still were 4% lower than the abnormally warm 2011 

summer. For the full year, EIA predicts average residential consumption to be 3.5% lower than 

2011, and forecasts a 1.6% recovery in 2013. Utilities without decoupling or weather-adjusted 

rates could realize a year-over-year drop in earnings given this lower demand. 

 

Investment Thesis as of 23 Jul 2012: 

 

Although fundamental changes have marginally improved the outlook for the merchant power 

industry since the bankruptcy-filled days of a decade ago, we remain cautious about GenOn's 

ability to create long-term shareholder value, given the firm's exposure to volatile commodity 

markets. However, there's a point at which companies can just get too cheap relative to 

fundamental value, and NRG seems to agree with us that GenOn was trading well below that 

mark. 

 

NRG's offer to acquire GenOn at a 0.1216 exchange ratio implies a $3.80 value for GenOn based 

on our NRG fair value estimate. At pre-announcement market prices, the offer represented a 

roughly $2.20 per share value for GenOn, a 20% premium. But we believe NRG shares are also 

deeply undervalued and believe existing GenOn investors' 29% stake in the combined company 

offers significant additional value. 

 

GenOn sprouted from the merger between Mirant and RRI Energy that closed in December 

2010. This combination diversified each company's power portfolio, drove $160 million in cost 

synergies, and improved GenOn's capital position in a volatile industry. The merger with NRG 

seeks to achieve the same goals—diversifying the combined business by adding Mid-Atlantic 

generation, cutting out operating costs to the tune of $200 million, and strengthening the 

balance sheet. 

 

A dearth of new power plant additions, environmental concerns, and recovering electricity 

demand should create a generally bullish environment for some merchant generators. But as 

natural gas and coal prices move, power plant profits tend to follow. We think this boom-bust 

cycle in a highly competitive, commodity-based business makes it difficult for marginal 

participants like GenOn to develop an economic moat.  

 

(continued on next page) 
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The rolloff of favorable hedges and a narrow spread between coal and gas prices have 

produced another rocky stretch for generators like GenOn. Power prices have been so low that 

many of the higher-cost coal plants in GenOn's portfolio have been knocked down the supply 

curve, outbid by increasingly abundant combined-cycle gas generation. Gas prices would need 

to come up versus coal prices to make those marginal coal plants economic to run again. 

GenOn's combined-cycle gas fleet as well as capacity payments in the PJM market will offset 

some of the pain in the meantime. Prices for the Appalachian coal GenOn burns are also 

trending downward.  

 

As a price-taker, GenOn's only operational leverage comes from plant efficiency. Its 

Morgantown facility near Washington, D.C., is among the most efficient coal plants in the U.S. 

and is the primary reason the company's four Mid-Atlantic coal plants provided about 40% of 

predecessor Mirant's operating profit. Those plants also are some of the cleanest coal plants in 

the region following roughly $1.7 billion of environmental controls that GenOn added to comply 

with Maryland and Virginia regulations. Dealing with coal plant emissions liabilities puts GenOn 

ahead of most other U.S. coal operators, although aggressive new regulation could require 

further expenditures.  

 

Coal plants in Pennsylvania also provide a bulk of total profits, although that fleet also could 

require more environmental investment to comply with noncarbon emissions regulation. The 

company has announced the closure of some 3 gigawatts of coal plants that won't merit 

investment, eliminating some uncertainty around its plans and cash flow profile going forward. 

Still, burning coal remains one of the cheapest ways to produce electricity. The difficulty of 

siting new coal and nuclear plants and the prohibitive cost of building them has left natural gas 

as the only viable alternative to meet demand. 

 

As natural gas plants increasingly set market power prices in GenOn's regions, margins would 

expand significantly for efficient coal plants if natural gas prices rise. Despite prices that cleared 

below expectations, the latest forward capacity auction in the PJM East region demonstrated 

that there is still value in high-cost generation in constrained regions and suggested a future 

supply/demand tightening in PJM West. These capacity payments contribute a substantial 

portion of total margin for GenOn. 

 

Merchant generators like GenOn effectively represent a call option on higher natural gas prices 

and power demand, especially when significant output remains unhedged even one year out.  

 

(continued on next page) 
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Operating conditions can turn 180 degrees in the space of a week in the summer. For investors 

intending to play these moves, we recommend a high degree of comfort with the potential 

volatility and operating risk. 

 

Valuation as of 23 Jul 2012: 

 

We are reducing our fair value estimate to $4.00 per share from $4.50 after incorporating the 

impact of NRG Energy's all-stock offer at the 0.1216 exchange ratio. The offer leaves current 

GenOn shareholders with 29% of the combined company, driving significant value above the 

$2.19 per share price implied by the two companies' pre-announcement trading levels. Based 

on our fair value estimates for each company, we think GenOn shareholders should hold out for 

a 32% stake in the combined firm.  

 

We assign an 85% chance of closure by early 2013. Our valuation of the combined company 

includes an 80% probability of hitting management's projected $200 million in operating cost 

synergies and $100 million of interest savings.  

 

Margins at the legacy Mirant plants are mostly hedged and, along with still-weak pricing for 

GenOn's legacy RRI plants, ensure trough EBITDA in 2012 as lower-priced hedges replace 

higher-priced pre-crash contracts. Open margins in 2012 combined with lower-margin hedges 

could lead to further profit deterioration. This is slightly offset by our expectations for per-unit 

energy margin increases in 2013 as we project gas prices to climb relative to coal prices and 

slightly higher market heat rates. 

 

Using our midcycle power price assumptions based on a $6.50/mcf gas price, we think GenOn 

can generate $927 million in EBITDA in 2015 and $940 million in 2016. In our discounted cash 

flow model, we use a 10.6% weighted average cost of capital, based on a 12% cost of equity 

and current credit spreads. 

 

As an alternate approach, we estimate the company's net asset value at $6 per share based on 

recent market transaction prices for similar plants and excluding the plants to be closed. Most 

of that value comes from the company's Mid-Atlantic operations and capacity pricing. 

 

Analyst:  

Mark Barnett  
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Lowe's Companies Inc. LOW 

 

 

Morningstar 

Rating 

 

 

Industry 

 

Market Cap 

($ Mil) 

 

Market Price 

($)  

 

Fair  

Value ($)  

 

Price/Fair 

Value 

 

Fair Value 

Uncertainty 

 

Economic 

Moat™ Rating 

QQQ Consumer Cyclical 35,300 30.95 34 .91 Medium Wide 

 

Despite a lackluster economic recovery, Lowe's has remained profitable and continues to 

generate significant cash from operations. The market's pessimism reflects persistent fears 

over housing and consumer spending. However, catalysts should arrive in 2012 as consumers 

gain confidence and resume investing in their homes, relieving overblown market fears on the 

stock. The removal of last year's home-buying stimulus and rising interest rates could present 

mild downside risks in the short term. 

 

Analyst Note as of 06 Sep 2012: 

 

On Wednesday, Lowe's (LOW) filed a Form S-3 shelf registration with the Securities and 

Exchange Commission, which we view as the latest incremental sign that the company's 

pursuit of Canadian home-improvement distributor and retailer RONA may not be gaining 

traction. Both firms have maintained radio silence since the initial friendly CAD 1.9 billion offer 

(CAD 14.50 per share) was rejected by the RONA board more than a month ago. Lowe's 

management previously stated its intent to use existing cash on the balance and operating cash 

flow to fund the proposed RONA acquisition, so the shelf registration to support a takeover 

seems a bit out of step with those comments. There is no change to our financial model 

assumptions or $34 fair value estimate following this filing. 

 

The Lowe's team has been quite clear in its mission to flex the balance sheet (leveraging up as 

applicable) in order to buy back shares. While no timetable was set in November 2010 when 

management initially floated the strategy to investors, the five-year goal implied nearly $4 billion 

in buybacks annually, an amount greater than the firm's underlying free cash flow generation. 

Given that the "use of proceeds" text in Wednesday's filing was fairly standard, citing "general 

corporate purposes, which may include repurchases of shares of our common stock," the 

decision to layer on incremental debt was really a question of when, not if. 

 

So where does this leave Lowe's and RONA? Since the original offer was delivered in late July, 

we have maintained our view that RONA is in the driver's seat (and can wait for the right price)  

 

(continued on next page) 
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and that Lowe's is facing a standard make-versus-buy decision. It's possible that Lowe's, with 

roughly 30 stores in Canada, was angling to get a quick look at RONA's books, but the fact that 

it had been purchasing RONA shares in open-market transactions adds another variable.  

 

We estimate that the current CAD 14.50 per share offer values RONA at 14 times and 7 times 

the consensus 2013 earnings and EBITDA, which isn't terribly expensive (and could be 

immediately accretive to Lowe's). The offer range would probably need to tick up into the upper 

teens for the RONA board to get interested, but we would rather see Lowe's walk away than 

pursue a deal at an unfavorable price (which we view as north of CAD 20 per share). 

 

Investment Thesis as of 20 Aug 2012: 

 

Lowe's is the second largest home-improvement retailer in the world (with annual revenue of 

$50 billion in the year ended January 2012) and has established itself as a solid operator over 

the past decade. Its scale enables consolidated purchasing power, which leads to a low-cost 

position, while a highly automated distribution network seamlessly places vendors, distribution 

centers, and stores on one IT platform, driving operational efficiency. These competitive 

advantages generate positive economic returns and support a wide economic moat. Lowe's 

largest rival, Home Depot (HD), is aggressively restructuring its distribution network to 

improve efficiency, which is clearly drawing attention (given its recent success). However, we 

believe the large, fragmented home-improvement market provides an opportunity for both 

companies to expand profitably well into the future. 

 

A critical component of Lowe's strength is a network of 14 highly automated regional 

distribution centers. The firm relies on its supply chain to efficiently aggregate, segment, track, 

and accurately route nearly 75% of merchandise ($22 billion annually) to its 1,750 stores across 

North America. Its logistics system allows the company to make large-scale purchase orders at 

a discount, giving it a low-cost edge. Lowe's then retains some of the cost savings and passes 

the remainder on to its customers in the form of low everyday prices. 

 

Lowe's is also the logistics leader at the store level and has developed an integrated system to 

manage inventory flow; we estimate the company invests more than $300 million annually on 

IT maintenance and improvements. The supply chain is principally automated and seeks to 

maximize replenishment through full truckload shipping, although store managers are allowed 

some flexibility in ordering on the margin to meet local demand and trends. Home Depot is 

rapidly upgrading its IT infrastructure but, by management's own admission, its supply chain still 

lags the competition.  

 

(continued on next page) 
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Spurred by low borrowing rates and expanding residential and commercial construction 

markets, Lowe's and Home Depot doubled their U.S. footprint over the past nine years, 

collectively adding more than 1,800 stores (nearly 200 million square feet).  

 

Now after a decade of aggressive store growth, the company has dialed back domestic 

expansion plans and is poised to take on smaller rivals (such as traditional hardware, plumbing, 

electrical, and home supply retailers as well as other home-improvement stores and 

lumberyards) as the market recovers. We still see ample opportunity for Lowe's and Home 

Depot to gain share in a large and fragmented market even as store growth slows, by 

increasing proprietary product penetration, leveraging their scale to improve store productivity, 

and further penetrating select customer segments (such as commercial and installations). 

 

We believe the total relevant U.S. product and labor marketplace to be roughly $400 billion, 

which removes labor and general merchandise from management's $630 billion market 

estimate. This implies 16% and 11% market shares for Home Depot and Lowe's, respectively. 

By having more than 40,000 stock-keeping units in a typical 100,000-square-foot store, Lowe's 

can offer a full range of merchandise to its customers, including branded and higher margin 

private-label products. Separately, the firm is addressing its merchandising missteps, focusing 

on customer service again, and branching out to tap the Internet sales channel. Although these 

initiatives are not yet large enough to move the needle, we expect incremental sales and 

margin expansion from these initiatives, particularly as the market recovers. 

 

While Lowe's is positioning itself for revenue growth, the market remains competitive and 

Home Depot has taken steps to improve its operations. Home Depot is investing in its 

distribution and IT network, targeting one of Lowe's key competitive advantages. Although 

Home Depot's reworked supply chain is still new and lacks the automation of Lowe's network, it 

is ramping up quickly; nearly two thirds of Home Depot merchandise now flows through its 

rapid deployment channel, up from 25% just a couple of years ago. One potential outcome (and 

concern) is that as Home Depot narrows the operational gap with Lowe's, the risk of irrational 

behavior on the pricing front increases. We view this scenario as unlikely, as both Lowe's and 

Home Depot focused on cost control and avoided unprofitable growth during the housing 

downturn and recession. Lowe's has executed well; it remained profitable by leaning on its core 

operational strengths and is bolstering its position through continued investment.  

 

(continued on next page) 



Morningstar Equity Research Highlights | 29 Sep – 05 Oct 2012 

© 2012 Morningstar. All Rights Reserved. Unless otherwise provided in a separate agreement, you may use this report only in the country in which its original  

distributor is based. Data as originally reported. The information contained herein is not represented or warranted to be accurate, correct, complete, or timely. 

This report is for information purposes only, and should not be considered a solicitation to buy or sell any security. Redistribution is prohibited without written  

permission. To order reprints, call +1 312-696-6100. To license the research, call +1 312-696-6869. 

 

25 

Highlighted Stocks 

Valuation as of 20 Aug 2012: 

 

Our $34 fair value estimate (unchanged) implies January 2013 price/earnings of 20 times, an 

enterprise value/EBITDA multiple of approximately 10 times, and a free cash flow yield of more 

than 4%. 2012 is shaping up to be the third of potentially many "transition" years for the home-

improvement retail space, although time will tell as to whether momentum carries as U.S. GDP 

lags. 

 

Longer term, we estimate annual retail sales growth of 3%-4% in our discounted cash flow 

model, driven by comparable sales growth (about 2%) and nominal net square footage growth. 

As a result, we expect Lowe's to improve gross margins to about 35.0% in 2021 from 34.6% in 

2011, as the firm increases the penetration of its higher-margin proprietary brands and 

continues to leverage its scale and efficient supply chain. Our 10-year financial model also 

includes modest selling, general, and administrative leverage (about 15-20 basis points 

annually), leading to a 9% operating margin at the end of our forecast period compared with 

6.5% in 2011. Through 2020, we project average return on invested capital of nearly 14% 

compared with our 8.8% cost of capital assumption, providing support for our wide economic 

moat view. 

 

Analyst: 

Peter Wahlstrom, CFA   
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Ratings Changes 

New 5-Star Stocks 

 

 Price Fair 

Value 

Price/ 

Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncertainty 

Rating 

Analyst 

Industrials        

Expeditors International of 

Washington, Inc. (EXPD) 

35.43 51 0.69 7,459.52 Wide Medium Young, 

Matthew 

Technology        

ATMI, Inc. (ATMI) 18.55 27 0.69 592.48 Narrow Medium Ng, Andy 

Portugal Telecom SA (PTC) 3.82 7 0.59 3,270.48 Narrow High Nichols, Allan 

Vivendi SA (VIV) 15.30 22 0.70 19,689.57 Narrow Medium Nichols, Allan 

 

 

 

New 1-Star Stocks 

 

 Price Fair Value Price/ Fair 

Value 

Market Cap Economic 

Moat Rating 

Uncertainty 

Rating 

Analyst 

Real Estate        

Douglas 

Emmett, Inc. 

(DEI) 

23.92 15 1.59 3,320.00 None High Lukasik, 

Todd 

Technology        

LinkedIn Corp 

(LNKD) 

121.98 78 1.56 12,890.00 Wide High Summer, 

Rick 

Allscripts-Misys 

Healthcare 

Solutions, Inc. 

(MDRX) 

13.00 8 1.63 2,230.00 None High Morningstar 

Equity 

Analysts 

Healthcare        

Alexion 

Pharmaceuticals, 

Inc. (ALXN) 

117.72 75 1.57 22,730.00 Narrow High Migliore, 

Lauren 
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Ratings Changes 

Moat Changes 

 

No new moat changes this week. 

 

 

Uncertainty Rating Changes 

 

No new uncertainty rating changes this week. 

 

 

Significant Fair Value Changes (+/- 20%) 

 

 

  Fair  

Value 

Price Price/ 

Fair 

Value 

Market 

Cap 

Economic 

Moat 

Rating 

Uncert-

ainty 

Rating 

Morning-

star 

Rating 

Analyst 

  New (Old)        

Consumer 

Defensive 

          

Mondelez 

International 

Inc (MDLZ) 

[ 24 (44) 28.06 1.17 49,796.65 Wide Medium QQ Lash, Erin 

Energy           

Plains All 

American 

Pipeline LP 

(PAA) 

[ 36 (71) 45.97 1.29 15,074.20 Narrow Medium QQ Stevens, 

Jason 

Financial 

Services 

          

ICAP PLC (IAP) [ 478 (602) 333.90 0.70 2,157.23 None Very High QQQQ Wong, 

Michael 

Texas Capital 

Bancshares, 

Inc. (TCBI) 

] 38 (31) 51.03 1.34 1,945.29 Narrow High QQ Pina, 

Maclovio 

Healthcare           

Qiagen NV 

(QGEN) 

] 17 (14) 19.20 1.13 4,529.74 None Medium QQ Miller, 

Charlie 

Technology           

Amphenol 

Corp (APH) 

] 60 (49) 57.95 0.97 9,329.20 Narrow Medium QQQ Lanphier, 

Carr 

VeriSign, Inc. 

(VRSN) 

] 48 (31) 49.50 1.03 7,741.52 Narrow High QQQ Lange, 

Andrew 

 


